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IS IT TIME TO PART WAYS? A
COMPREHENSIVE GUIDE ON HOW
TO SELL A TIMESHARE

For many owners, a timeshare started as
a dream. The vision was clear:
guaranteed annual vacations in a
beautiful destination, a slice of paradise
that belonged to you, and a smart
investment in leisure. Yet, as life
evolves, that dream can sometimes
become a financial burden. Changing
family dynamics, rising maintenance
fees, or simply a desire for more flexible
travel can turn that once-coveted asset
into a property you are eager to offload.
If you find yourself in this position, you
are not alone. The market is flooded with
owners asking the same question: how
to sell a timeshare effectively and
without losing your shirt. This process is
notoriously different from selling a
traditional home, and understanding the
landscape is the first critical step to a
successful exit.

The timeshare resale market is a
complex ecosystem. Unlike real estate,
where appreciation is often the norm,
timeshares are depreciating assets. Most
lose 50% to 80% of their original value
the moment you drive off the lot. This
reality is harsh, but accepting it is
essential. You cannot expect to recoup
your initial purchase price. Instead, your
goal should be to minimize your losses
and eliminate the ongoing financial
obligation of annual fees. This guide will

walk you through the legitimate
pathways, the dangerous pitfalls, and
the smartest strategies for how to sell a
timeshare in today’s market.

Understanding
Your Timeshare's
True Market
Value

Before you list anything, you must
determine what your timeshare is
actually worth. The developer’s price is
irrelevant. What matters is what a buyer
on the open market is willing to pay. This
is often a sobering exercise. Start by
looking at completed sales on reputable
resale websites like RedWeek,
SellMyTimeshareNow, or the Timeshare
Users Group (TUG) marketplace. Search
for your specific resort, unit size, season
(red, white, blue or platinum, gold,
silver), and usage type (fixed week,
floating week, or points).

You will likely find that identical units are
selling for a fraction of their original cost.
A week that cost $20,000 new might be
listed for $1,000 or even given away for
free in some cases. Be brutally honest
with yourself. If your timeshare is
considered a "low-demand"
property—perhaps in a less desirable
location or during shoulder season—its
value may be close to zero. On the other
hand, high-demand resorts in prime
locations (like Disney, Marriott, or Hilton
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properties during peak weeks) retain
value better and can be sold for several
thousand dollars. Knowing this number is
the foundation of your entire sale
strategy.

The Major
Routes: How to
Sell a Timeshare

There is no single "best" way to sell a
timeshare. The right method depends
entirely on your urgency, your property’s
value, and your tolerance for risk. Here
are the four primary pathways available
to owners.

1. SELLING THROUGH A LICENSED
ReAL EsTATE BROKER (FOR HIGH-
VALUE UNITS)

If you own a prime week at a prestigious
resort, this is often the most reliable
route. A licensed timeshare broker
handles the listing, marketing,
paperwork, and escrow process. They
have access to a database of buyers and
understand the legal nuances of
transferring timeshare deeds. Be
prepared to pay a significant
commission, often between 15% and
30% of the sale price. For a unit that
sells for $5,000, that commission is a fair
trade for a hands-free, legally sound
transaction. This is the gold standard for
how to sell a timeshare when the asset
has real equity.

¢ Pros: Professional marketing,
legal safety, escrow protection,
and hands-off management.

e Cons: High commission fees, and
they typically will not accept low-
value listings.

2. THE DIY ROUTE: LISTING ON A
ResSALE MARKETPLACE (FOR MosT
OWNERS)

For the vast majority of owners, listing
on a dedicated timeshare resale
marketplace is the most practical
approach. Websites like RedWeek,
MyResortNetwork, or TUG allow you to
create a listing for a flat fee (usually $50
to $150) and market directly to
interested buyers. You control the price
and handle the negotiation. When a
buyer is found, you can use a licensed
escrow company (like TUG's
recommended service or a state-
licensed attorney) to handle the deed
transfer and funds.

This method is popular because it avoids
large upfront fees (unlike the scam
companies we will discuss later) and
puts you in direct contact with
knowledgeable timeshare users. The
downside is that you must handle
inquiries, negotiate, and manage the
closing paperwork yourself. It requires
patience and a willingness to follow
through on legal details.

e Pros: Low upfront cost, full control
over pricing, access to a targeted
audience of timeshare users.

e Cons: Requires time and effort,
you handle communication, slower
sale process.

3. SELLING BACK TO THE RESORT
OR DEVELOPER (FOR OWNERS WITH
LoANS OR SPECIAL STATUS)

Some developers offer "deedback" or
"surrender" programs. This is often a last
resort, but it can be a clean exit. The
developer may agree to take the
timeshare back if you are current on
your mortgage and fees. This is more
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common with major brands like Marriott,
Hilton, and Wyndham, who have formal
programs for financially distressed
owners. It is rarely advertised, so you
must specifically ask the developer’s
owner services department about their
"resale" or "surrender" options.

If you still owe money on the timeshare,
this becomes far more complex. The
developer might require you to pay off
the loan in full before they will accept
the deed back. In some cases, they will
offer a discounted payoff or a short sale.
This route is the fastest way to walk
away from your obligation, but you will
lose any equity.

e Pros: Fast, guaranteed exit with a
legitimate entity; no need to find
an outside buyer.

e Cons: Requires you to be current
on payments; you will not receive
any money; the developer may
refuse.

4. RENTING YOUR TIMESHARE AS
AN ALTERNATIVE

If you are not desperate to sell
immediately, renting your week is a
fantastic alternative strategy. You can
cover your annual maintenance fees and
even generate a small profit while you
wait for a buyer. This method keeps the
timeshare in your name, but it
transforms it from a cost center to a
break-even asset. You can advertise
your rental on the same resale
marketplaces (RedWeek, TUG, VRBO, or
Airbnb). Many successful owners have
found that they cannot sell their weeks,
but they can rent them reliably every
year.

e Pros: No need to sell; covers your
fees; generates passive income;
zero upfront cost.

e Cons: You still own the unit long-
term; requires rental management
effort; liability issues if not careful.

The Scary Side:
How to Spot and
Avoid Timeshare
Exit Scams

This is the most critical section in this
entire guide. The question "how to sell a
timeshare" attracts predators. The sad
truth is that the timeshare resale market
is rife with fraud. Scam companies prey
on desperate owners. They use high-
pressure sales tactics, charge massive
upfront fees, and deliver absolutely
nothing. If you remember nothing else,
remember this: Never pay a large
upfront fee to any company that
promises to sell your timeshare.

Here are the classic red flags:

e The Upfront Fee: A legitimate
broker or marketplace charges a
low listing fee or a commission
after the sale. If a company
demands $1,000, $2,000, or more
before they do any work, you are
being scammed.

e The "Cash Buyer" Guarantee:
No legitimate entity can guarantee
a cash buyer for a specific
timeshare before they have done
any marketing. This is a lie
designed to get you to hand over
your money.

e The "Government Bailout" or
"Legal Fund": Some scammers
claim they have a special
relationship with a government



agency or a legal fund that will buy
your timeshare. This is completely
false.

e Pressure to Act Now: Legitimate
transactions move at the owner's
pace. Scammers will tell you, "This
offer expires tonight!" to rush you
into a bad decision.

Always check the Better Business
Bureau (BBB) profile of any company you
consider. Look for complaints about
"unfulfilled promises" and "upfront fees."
A simple online search of the company
name plus the word "scam" will often
reveal the truth. Your safest bet is
always to use a licensed, state-regulated
escrow service for the closing,
regardless of how you find the buyer.

Preparing Your
Timeshare for
Sale

Just like selling a house, presentation
matters when learning how to sell a
timeshare. You must make your listing
as attractive as possible to potential
buyers.

GATHER ALL ESSENTIAL
DOCUMENTS

A buyer will want proof of ownership and
clear details about the property. Have
these ready:

1. The Deed: Proof of legal
ownership.

2. Reservation Confirmation: If
you have already booked a specific
week for the coming year, showing
the date and unit number adds
value.

3. Maintenance Fee Statements:
Show the exact annual cost.
Buyers need to know the ongoing
obligation.

4. Resort Rules and Restrictions:
Information about guest usage,
exchange programs (like RCI or
Interval International), and pet
policies are helpful.

5. Recent Photos: High-quality
photos of the resort (pools,
grounds, lobby, unit interior) can
significantly increase listing
interest. If you do not have your
own photos, find professional ones
online (with permission).

WRITE A COMPELLING LISTING
DESCRIPTION

Your description should be factual,
positive, and complete. Highlight the
best features of the resort and the
specific week. Use keywords naturally.
Here is an example:

"For sale: Fixed Week 32 (Mid-August) at
the Sunburst Beach Resort in Maui. This
two-bedroom, two-bathroom oceanfront
unit sleeps six. Enjoy the weekly owner's
reception, complimentary kayak rentals,
and direct access to the best snorkeling
beach on the island. Maintenance fees
are just $1,200 per year. A perfect family
vacation home."

Be honest. If the unit is on the ground
floor or is a studio, state it. Deception
wastes everyone's time and damages
your credibility.

The Legal Finale:
Closing the Sale
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the Right Way

When you find a buyer, the closing
process formally transfers ownership.
This is where legal precision is
paramount. Always use a licensed,
bonded closing company or a real
estate attorney. Do not attempt to do
this on your own with a handshake.

The closing company will handle the
following steps:

e Escrow: The buyer deposits the
purchase funds into a neutral
escrow account.

e Document Preparation: They
prepare the new deed and bill of
sale.

* Recording: They file the deed
with the county recorder's office in
the county where the timeshare is
physically located.

» Lien Check: They verify there are
no unpaid maintenance fees or
mortgages on the property.

» Release of Funds: Once the
deed is recorded, the escrow
company releases the funds to
you.

This process typically takes 60 to 90
days. Be patient. You will receive a final
statement confirming the transaction is
complete. Keep this for your tax records.

Conclusion: Your
Path to Freedom

Selling a timeshare is rarely easy, and it
almost never vyields a profit. But for
many owners, the goal is not financial
gain; it is financial freedom from yearly
fees and a restrictive vacation
commitment. By understanding the true
market value, choosing the right sales
channel, and ruthlessly avoiding scams,
you can navigate this process
successfully. Whether you use a broker
for a prime week, sell it yourself on a
marketplace for a modest price, or
simply hand it back to the developer, the
most important step is the first one:
making a realistic plan. Cut your losses,
learn from the experience, and look
forward to the next chapter of travel on
your own terms. You now have a clear
roadmap for how to sell a timeshare
effectively and move on with your life.



